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About Whitfield Company 

Whitfield Company is a Colorado grown real estate brokerage firm that is also locally owned and operated.  Not only are we in 

the business of real estate, but we are in the business of building and maintaining relationships with our clients, lenders, title 

companies, vendors and all others involved in the real estate transaction.  We treat all of our clients like friends and family. We 

know that buying or selling a house is one of the biggest financial decisions of your life and we want to make you feel comforta-

ble and confident before, during and after the completion of your real  estate transaction.  Our brokers are dedicated to provid-

ing the best customer service around, the highest quality marketing available and expert market knowledge.  We know its not 

the amount of brokers in an office that makes your experience great, but the quality individual treatment you receive! 

 

Our Mission Statement 

We will provide the best service possible to all clients we represent.  We will be honest and will not tell clients what we think 

they want to hear if we know it is not a reality.  We will only enter into a client relationship when we know we can do what is ex-

pected of us in good faith and where both parties have a mutual goal.  We will promote the best interest of our clients by ob-

taining the best price and disclosing any information that could influence or affect their decision. 

 We will never lose sight of what makes us different from other real estate brokers including our market knowledge, creativity, 

honesty, loyalty, accountability and trustworthiness.  We will treat all parties fairly regardless of race, color, creed, religion, sex, 

ancestry, national origin, handicap or family status.  

We are sharing this with you because I think it is important that you know how we feel about this industry and our clients.  

Thank you for the opportunity to work on your behalf! 

WhitfieldRE.com 
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You’re Almost Home 

Buying a house can seem like an overwhelming process, but it’s our job is to make it a fun, educational and rewarding process.  We pride ourselves on 

strong negotiating skills and extensive knowledge of the Denver neighborhoods. We have a good working relationship with lenders, title companies, 

home inspectors and other professionals you may require during your real estate transaction.  

Valuable resources and websites 

To find a walkable place to live with a better commute, great 

nearby places, and transportation choices visit 

www.walkscore.com 

To evaluate the academic performance of a particular school 

visit www.schoolview.org/performance.asp or 

www.coloradoschoolgrades.com 

For information on Denver neighborhoods visit 

www.denver.org/metro/neighborhoods 

To find out Denver neighborhood crime statistics visit 

www.denvergov.org/crimestats 

For information on public transportation visit 

www.denver.org/transportation/denver-public-

transportation 

 

http://www.google.com/url?sa=i&rct=j&q=&esrc=s&frm=1&source=images&cd=&cad=rja&docid=FEvEH04pAp-d4M&tbnid=OfkObxwmd8ldeM:&ved=0CAUQjRw&url=http%3A%2F%2Fwww.westdalevillage.ca%2F&ei=avteUoGjI4i22gXAkIG4Dw&bvm=bv.54176721,d.b2I&psig=AFQjCNFjs--GI3PzqbRuTQN
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Buyer Questions/Considerations 

How much can I afford? A great first step is figuring out how much house you can afford and how much you can borrow. You can get answers to these 

questions by talking to a lender.   The lender will also tell you how much you will need for closing costs, down payment etc.. depending on the loan that 

works for you. 

What type of property do I want?  There are many types of properties to choose from including single family homes, townhouses, condos and new con-

struction. If you are unsure of the differences or need help weighing the pros and cons of each, we are here to answer all of your questions.  

What area do I want to live in?  If you know exactly where you want to live, then you are off to a great start. But if you are new to the area, or if you 

need information on the various neighborhoods please let us know.  We have plenty of resources to help guide you. 

When do I want to be in my new home?  A “normal” transaction takes 30-45 days to complete from contract to closing.  Short sale properties may take 3-

9 months or more with negotiations toward the end of the process.  Foreclosures can take as little as 30 days or possibly a month or two depending on the 

bank that owns the property.  New construction homes just depend on how far along the developer is and how quickly the city is able to complete the re-

quired inspections.  

What schools, workplaces, social activities and community amenities would you like to be near?  Its important for you to consider all of these factors 

when deciding on a neighborhood.  Again if you need help with these questions, we are here for you! 

What will my out of pocket expenses be prior to closing?  The Buyer is responsible for many expenses during the purchase process.  Fortunately, most 

of the costs are paid at closing including the appraisal, recording fees etc.  The only costs required to be paid prior to closing are those for property inspec-

tions.  Typical inspections include the general home inspection, sewer line inspection, radon, roof inspection and possibly others if needed such as asbes-

tos, electrical etc.    

Am I able to fix-up a property?  Many buyers buy a fixer-upper only to regret it or go way over budget on the renovation. Make sure you know what 

you're getting into and have the funds to complete the projects you are planning. Financing a home that is already completed is often easier for many peo-

ple.  

 

There are obviously many, many more questions that we are sure you will have and that is what we are here for!  
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Real Estate Terminology 

Appraisal—An appraisal is the evaluation of a property by a licensed appraiser on its price based on previous sales of similar properties. The appraised value is used by a bank to determine 
the lending limit on a given property. A seller may also have a property appraised to determine the offering price during a sale.  

Buyer's Broker—A buyer's broker is a broker who represents the buyer in effectuating a purchase. Normally in residential real estate transactions, the buyer's broker shares the commis-
sion received by the listing broker, who represents the seller. 

By-Laws—By-laws are the rules by which the cooperative corporation or condominium operates, including those regulating elections, officers, and authorizations. 

Certificate of Occupancy (C of O) - The Certificate of Occupancy is a certificate issued by a local governmental entity responsible for the use of land in the community where the property is 
located stating that the structures on the property or any improvements made to these structures comply with the codes, ordinances and regulations of that governmental entity and that 
they may be occupied. 

Closing Costs—Closing costs are the expenses incurred in the purchase and sale of real property paid at the time of settlement or closing. Some examples of closing costs are title insur-
ance, appraisal fees, recording fees and taxes. 

Contingency—Contingency is a condition in a contract relieving a party of liability if a specified event occurs or fails to occur. 

Deed—A deed is a written instrument transferring an interest in real property when delivered to the grantee 

Due Diligence—Due diligence is the investigation and review of a property to determine any legal liability. 

Easement—An easement is a non-possessory right of the use of land. 

Encumbrance—An encumbrance is a claim, lien, charge or liability attached to and binding upon real property. 

Exclusive Right to Buy Listing Contract—An exclusive right to  buy agreement is between a broker and a buyer designating the broker as the buyer’s sole representative for the purpose of 
buying a property. 

General Warranty Deed—A general warranty deed is a deed denoting an unlimited guarantee of title. 

Joint Tenancy—Joint tenancy is a form of co-ownership that includes the right of survivorship. 

Listing Broker—The listing broker represents the interests of the seller or landlord in the sale or rental of his or her property. 

Loan Commitment—The loan commitment is the written obligation from a lending institution to provide a mortgage to a borrower. 

Market Value—The market value of a property is an estimation of the price for a property in relation to the current real estate market.  

Mortgage Banker—A mortgage banker is an institution that performs services similar to those of a mortgage broker. However, a mortgage banker is also legally permitted to lend its own 
funds. 

Mortgage Broker—A real estate professional who represents an array of banks seeking to issue mortgages. The mortgage broker meets with a customer, assists with the application, and 
facilitates the mortgage process on behalf of the borrower and the bank. Generally, in the case of residential mortgages, the mortgage broker is paid a fee by the bank for this service. 

Mortgage Insurance (or Private Mortgage Insurance / PMI) - Mortgage insurance is insurance that protects the lender in case the home buyer does not make their mortgage payments. 
Typically, a borrower would be required to pay a fee for mortgage insurance if their down payment is less than 20%. 

Radon—Radon is a colorless, odorless gas present in soil that enters a home through small spaces and openings. 

Seller Contribution—The seller contribution is a payment by the seller of a property of some, or all, of the buyer's closing costs. 

Severalty—Severalty refers to ownership by only one person. 

Survey—A survey is a document indicating measurements, boundaries and the area of a property. 

Title—The title of a property is the evidence or documentation that an owner is in lawful possession of the property, such as a property deed. 

Title Insurance—Title insurance is an insurance policy protecting the insured from financial loss caused by a defect or question about the title to real property. 
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